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CONTENT SUMMARY

What's new (Hybrid IT & Services)

Sales certifications

Technical certifications

Continuous Learning

FY20 Hybrid IT & Services specializations & HIT competencies
HPE Partner Ready for Services

Hybrid IT Competencies

Partner Ready for Networking FY20 Program

Partner Learning Management Tool (PLMT)
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WHAT’S NEW
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WHAT’S CHANGING - FY20 PARTNER READY REQUIREMENTS HYBRID IT
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Revenue
Threshold

# Sales
Certified
Individuals

# Technical
Certified
Individuals

Continuous
Learning

Competencies

e Business Partner threshold requirement Partner Ready for Services: new Services Ratio Index (SR threshold

e Business Partner membership requirement: HPE Product Portfolio Sales Training (completion only)

¢ Silver Membership choice : HPE Product Portfolio Sales OR Hybrid Cloud Sales Certification (with exam)

e Hybrid IT Master ASE Certification — Introduction Nov 1, 2019, product & solution content

e Data Center Networking ASE/Master ASE certifications no longer valid for Hybrid IT Gold and Platinum

e Partner Ready for Services: HPE Greenlake exam mandatory for Gold Services Specialists

e 2 Continuous Learning Badges by each individual whose technical certifications are counted for Partner Ready
R Hybrid IT Status

e 1 Solution Exam AND 1 approved Solution Validation
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GEOGRAPHICAL COUNTRY CATEGORY MODEL
For Europe, Middle East and Africa geographies

Category 1
Category 2
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Category 3

UK, Germany

Austria, Belgium, Czech Republic, Denmark,
France, Hungary, Ireland, Israel, Italy,
Liechtenstein, Luxembourg, Netherlands,
Norway, Poland, Russia, Saudi Arabia, South
Africa, Spain, Sweden, Switzerland, Turkey,
UAE

all other EMEA countries

UK, Germany, France

Belgium, Denmark, Italy, Netherlands, Saudi
Arabia, South Africa, Spain, Sweden, Turkey,
UAE

all other EMEA countries
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Hybrid IT Specialization Aruba
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BUSINESS PARTNER
What's changing

A Training completion only instead of certification
A,,Selling the HPE Product Porfolio” training completion* A ne cost for partner!
A~4h web-based modular training, available on Nov. 15, 2019

AHybrid IT and Aruba sales cerfifications will also be accepted

A Businesss Partner status will grant special pricing access for the complete fiscal year A no 3-months certification period anymore!

Connect the dots by
Digital Transformation and Trends ‘] agﬁzglgg:;uu;;o:‘e; =

each module.

Va|UQ SQ"'ng 2 ........... g .................... Mwel how 'o sell a
3 complete solution

Solving Customer Challenges with HPE Pointnext/HPI 3 :
Financial Services :

Selling the HPE Compute Portfolio
Building
blocks
for selling
solutions
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Selling the HPE Storage Portfolio 5
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HPE PARTNER READY ENABLEMENT

HPE SALES CERTIFICATIONS HPE TECHNICAL CERTIFICATIONS

Education about top-of-mind issues like Hybrid Showcase your organization’s leadership and expertise while meeting Partner
Cloud and the Edge is proven to help build the sales Ready requirements

pipeline.

COMPETENCIES
Competencies differentiate your business with customers, while building
higher value, higher margin, and higher growth opportunities.

CONTINUOUS LEARNING

Learning Paths are custom created learning
activities mapped to your selected job role and
product/ solution portfolios of interest.

Top Recommended Training for partners is the ACCESS THE RIGHT INFORMATION WHEN YOU NEED IT
same strategic initiatives training HPE internal Connect to the HPE communities that will help you extend your knowledge,
teams take. create partnerships and deliver results.
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HYBRID IT: PARTNER READY PROGRAM MEMBERSHIP ACCELERATION
Product Line Multipliers

o

Membership
acceleration options

Hybrid IT Membership

Hybrid IT Product PointNext

Compute x86, Mission Critical & Attach, Contracts &
= — Entry storage

Post Warranty, Blue Data Support

II Synergy, MSA, Blue Data A&PS
1 SimpliVity, StoreOnce, 3PAR, Blue Data, Professional Services,

Primera, Nimble Datacenter Care Services

II OneView, OneSphere HPE GreenlLake

o Product Line multiplier applicable for all partners for all Hybrid IT memberships

o Skillset expansion applicable for all partners for Silver or Gold Hybrid IT membership only

o Hybrid IT Hardware portion of GreenlLake transactions included at respective Hybrid IT
Product multiplier
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HYBRID IT: PARTNER READY PROGRAM MEMBERSHIP ACCELERATION

Skillset Expansion

Reduce Revenue threshold by 10% 20% or 30%

Options for Silver & Gold Hybrid IT only
(not applicable to Platinum Hybrid IT partners)

-10%

« =K Hybrid IT Competencies
. +

Membership

acceleration options
- . Master ASE

Pick any options above for
threshold reductions of
10% each up to 30%

Skillset expansion program is designed to reward Silver and Gold
Hybrid IT partners who demonstrate their proficiency in specific
solutions or competencies areas, on top of their specialization core
requirement:

Includes special achievements such as

A Master ASE certifications:
A NEW: HPE Master ASE - Hybrid IT Solutions Architect V1
A HPE Master ASE - Advanced Server Solutions Architect V3
A HPE Master ASE - Storage Solutions Architect V3

A HIT competency achievement®.

It provides a 10% decrease in specialization threshold.

Partners can use the skillset expansion element up to three fimes to
receive a total of 30% off the specialization threshold.
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